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JlobaBeHa CTOMHOCT B puTteuna

* B OHewHo BpeMe BCeKM pUTENNBLP 3a0BonsiBa 4obpe Bcska
noTpebutencka Hyxaa. KoHKypeHUusiTa c ocTaHannTe TbproBuu e
rnaBHO Ha 6a3sa ueHa, a ObpanHaTta npu obcnyxBaHe € He U3NCKBaHe,
a yCTaHOBEH CTaHOapT.

* [lpuTucHaTtK OT TEXEeCTTa Ha oaKTopu KaTo napu u Bpeme,
noTpedbnTennuTe TbPCAT HE MPOCTO MarasmH, a NapTHLOP, KOMTO Aa UM
NpeanoxXu pewenmne 3a TexeH cneymdunyeH npodbnem nnu ga Hanpasu
BPEMETO UM MbJTHOLIEHHO.

* [loTpebutenute ce Haco4BaT KbM OH3M TbProBeL, KOWTO MOXe Ja UM
NOCTaBu Han-rongMaTta AonblIHUTENHA CTOUHOCT.

« KOHKYpEeHTHO NpeanMcTBO MMaT OHE3WN TbProBLM, KOUTO 3ad0BonABaT
no-gobpe oT octaHanuTe cneundUYHN KINMEHTCKU noTpebHocTH. s



JlobaBeHa CTOMHOCT — NON3u 3a Tbproseua

HamupaHeTo Ha no-Ao6pu Ha4YMHM 3a 3a00BOMsSABaHE Ha
NoTPeOUTENCKUTE HYXXOM MOXe [a reHepupa 3a TbproseLia noseye
NMOBTOPHU NOCELLIEHNS N HapacTBaHe Ha cymaTa, KOATO KITMeHTUTe
Xap4yaTt B marasuHa.

OcBeH TOBa, 3a TbproeeLa gobaBeHaTa CTOMHOCT O3Ha4aBa:

« CTabuneH poKyc BbpXy M3NCKBAHUSATA HA KITMEHTA

* Bb3HarpaxgaBalwa ObnrocpoyHa Bpb3ka C KrneHTa

» EdpektnBeH Customer Relationship Management

* [1o-n3rogHn nNasapHU NO3NLUK CPAMO KOHKYPEHTUTE B YCIOBUS

Ha PUCK NN HOBU Bb3MOXHOCTU B bunsHeca.




" MpumepHM TakTUKM 3a fo6aBsAHEe Ha CTOMHOCT

B 10BABEHA CTORHOCT
‘ B OCHOBHM HYIIM

J 3an0BONSsIBAaHETO HA NOTpebHoCcTUTE

OT FOpHUTE ABe HMBa MOXe Aa aoseae Ao
‘ yBenM4yaBaHe Ha cpegHaTta CMeTKa U
‘ ob6ema npogaxomn.

[MbNHOUEHHO NpeKapaHo Bpeme
NMoakpena Ha couuanHU KaMmnaHuu.

lNpennaraHe Ha npoayKTU, 6asmMpaHu
Ha MHAUBUAYaArNHUTE pPasnnyus.

lNMporpamu 3a NosAsnHoOCT,
Bb3Harpaxgasawyu KNMeHTUTe, KOUTo
ce Bb3Mnosi3BarT OT yCryrute Ha uenus
TbpProBCKU MUKC.

pocToTa U yaobcTBO

Pas3wunpsiBaHe 6posi Ha ycnyruTe,
cb3faaBalm yaobcrBa: onakoBaHe,
AocTaBKa, 6e3kacoBoO nnailaHe

Kacu Ha camooGcnyxBaHe

ABTOMaTK 3a 3apexaaHe Ha MOOUIHMU
TenedoHun




KnueHTHLT Ha
MoAdepHaTa TbproBus

[Mpeobnagasalla e Bb3pactta 21 — 40
rogmHn (56%).

67% ca xxeHu (76% oT B3emaluute
peLLeHne 3a NoKyrka).

Te ca aktmBHO paboTeLm (67%).

Te ca ¢ No-BMCOK OT cpeaHus 3a
cTpaHarta goxopn (50% vmat goxon,
Haa 900 nB).

Marnko nosede ot egHa TpeTa (36%)
nasapyBaT C npenBapuTesnHo
NOAroTBEH CMUCHK.

Te oToenaT Bce rno-marnko Bpeme 3a
nasapysaHe (Mexay 14 n 18 MuHyTH).

KnueHTHbT Ha NMukapgunu

67% ca Ha Bb3pacT 21 — 40 rognHw.

65% ca xeHu (78% oT B3emaLuunte
peLleHne 3a rnokymnka).

81% ca akTMBHO paboTteLn.

C no-BUCOK OT cpeaHus 3a cTpaHaTa
noxopn ca (61% nmat goxon Haa
900 nB).

Camo 26% nasapyBsarT C
npeaBapuTesiHoO NOAroTBEH CNUCHK.

Cnopepa pe3yntatu ot aHanu3u Ha AC Nielsen Shopper Trends n Ha MEMRB Shopper Insights :




OTroBOopbT Ha Tbproseua

* Ypes 3ad0bs1604aeaHe Ha acopmuMeHma om CMoKuU B MarasvHa e
Bb3MOXHO U3rpaykaaHeTo Ha Mo-LUMPoKa KineHTcka 6asa.

« Cb30asaHemo Ha ydoeosicmeus 3a criydallHume Kyrysa4u MOXe
edVH OEeH Aa rv NnpeBbpHE B YECTO NasapyBalLy KIUEHTU, KOUTO
npekapBaTt BCe NOBeYe BpeMe npu nocelieHne B marasuHa.

* YcnewHussim Mmukc om donbsIHUMEsIHU yCcly2U CNecTsBa Bpeme,
YCUINNA 1 Napy Ha KIMEeHTa N cb3aaBa CUHa NPUBbP3aHOCT KbM
MapkaTa.

« JlosimiHume npo2pamu cb3gaBaT JOBOMHU KNNEHTU, roToBK Aa
npenopbyBaT MapkaTa.

« Omeoeopbm Ha cneyuguyHume Hyx0u Ha KnnueHmume
aHraxkupa c MmapkaTa ganed n3sbH 6asoBarta KOMyHUKaLMA LieHa -
KayecCTBoO.
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3aabnboyaBaHe Ha aCOPTUMEHTA OT CTOKMU

B ycrnoBusi Ha na3apHO HacuuwaHe TbproBeybT TpsAbBa Oa pa3smBa
acopTMmMmeHTa eepmukasiHo. Kateropum kato NpsicHa puba,
Hanutkn, ['puxa 3a 6ebeTo BCe olle nmart noteHuman.

OT gpyra cTpaHa, BCneacTBue Ha pa3BuTMe Ha XpaHUTeNHaTa
NHOYCTPUA U HayKa, Bb3HUKBAT HOBU Kame20puu XpaHN N HaNUTKA.
[ToTpebutenute o4akBaT TbProBUMUTE Oa Npe3eHTupaT HOBUTE
KaTeropum, Hanpumep “npoaykTn ¢ MECTEH nNpousxon’.

Bpb3kaTa mexay xpaHa u 30paee ce 3aabnboyvaBa. O4vakBa ce C
Pa3BUTMETO HA HayKaTa Aa Bb3HUKBAT HOBWU BKYCOBE, 4OPU MOXe bu
C XpaHa ga ce nekyeaTt 3abonsBaHus.



Cb3paBaHe Ha yOOBOJICTBME 3a KynyBauuTe

TbproeunTe, KOUTO ycnedaT aa
NpeBbpHAT NnasapyBaHeTo B
nonoXxuTenHa emouuns, pasnonarat
CbC CbLLECTBEHO NpeanuMCTBO, ako
KIMEHTDbT:

Ce YyBCTBa peJiaKkcupaH 3apagu
obcTaHoBKaTa B Mmara3smHa

Ce YyBCTBa )KeJsiaH, 3aLll0TO
CnyXxutenuTte ca nobes3Hn 1 ro
npegpasnonarar

Hamupa yagoBOJSiICTBUE 3a UsJ1omo
cemMmelucmeo.




YcneweH MUKC OT AONBbJTHUTESTHU ycnyrum

BNHENTCHN VCRYTR B

« DBaHKa

« MobuneH onepartop
« XMMMYECKO YNCTEeHe
 LBeTs

+  Pa3HOOBpasHuTE JOMbAHUTENHN ~ °  T1OLeHCKM oguc

YyCIyru cnecrsiBaT BpeMe 1 rnapm . AnTeka
Ha KNMeHTa 1 NpuBbP3BaT CUMHO
KbM MapkaTa. « 3acTpaxoBKu

« 3a TbproeBeua ToBa O3Ha4aBa . TypucTuyecka areHUus -
OOMBAHNUTENHU NpUXoan N 0o0bLP i

NMUOXK.
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NnawaHe Ha 6utoBu cmeTkn [poaaxd6a Ha SuneTwu

Mon3u 3a KnNueHTa NMon3u 3a KNueHTa

* YnobctBo, Obp3nHa » [lpegnaraHeTo Ha buneTu 3a
KMHO, KOHLIepPTH, TeaTparnHu
NpeacTaBrieHUs € efIEMEHT B
Monsu 3a Tbproseua MUKCa, HOCELL, MocneaBaLlo
NONOXUTENHO NpeXnBsABaHe.

« Bcunuko nog egmH nokpue

* [lpmBnnyaHe Ha HOBMU

KIMUEHTN NMon3u 3a Tbproseua

« [lonoxuteneH PR edekT « [ONBNHUTENHWU KNNEHTH

*  munax Ha komnaHus - « HoBW KaHanu 3a KOMyHUKaLUKn4A
NHOBAaTOP Ha TeKyLLiM NPOMOLMH.

« J[lonmbnHUTENHU NpUXoaun — _
HaeM, KOMUCUOHU .



NMpooax6a Ha BUHETKMU EKO nammBaHe Ha aBTOMOOUNU

NMon3u 3a KnNneHTa Non3u 3a KnNnMeHTa

« [JlocTbn Oo HoBa ycnyra e [JlocTbn OO YHUKanNHa ycnyra

« YpobcTBO  YpobcTBO

Non3un 3a Tbproeeua « YOoBneTBopeHMe OT counasnHus
aHraXXuMeHT

« CuneH PR edekr

Mon3u 3a Tbproseua
 EdekT Ha nHosauusd P 4

[JOoMbNHUTENHN KITMEHTU

PR edgekr

» [loBuLIaBaHe Ha npuxoamTe wu
neyanodara

CoumnarnHa n eKo OTTOBOPHOCT :
w

duHaHCoB eekT




Cash back ycnyru

NMon3u 3a KnNueHTa

« JlobaBsiHE Ha CTOMHOCT 3a
KNWEHTa 4Ype3 OCHOBHAaTa My
XapakTepucTuka: ygqobcTso

NMon3u 3a Tbproseua

 [loBuWwaBaHe MMMOXKa Ha
Mapkarta

« CuneH PR edoekr

« ®unHaHcoB edoekT

MoOwuneH nopTtdenn

NMon3u 3a KNueHTa

[obaBsiHe Ha CTOMHOCT 4pe3
OCHOBHUTE MY XapaKTEPUCTUKMN:
yaobcTBO, MHOBALMSA 1 MOAEPHA
TEXHOormg

CurnHo yooBrneTBopeHue oT
OeNCTBMETO: TeNeOHBLT € LEeHHa
nepcoHanHa seLy

NMon3u 3a Tbproseua

NHoBauusa

B13MOXXHOCT 3a MOOUNeH
MapPKETUHT

duHaHcoB edeKT




[MporpamuTte 3a NOANHOCT

NMon3u 3a KNueHTa

CMELMATIHO NPEAJIOMKEHUE
3A YJIEHOBETE HA NMUKAJWIW KNYB * YcellaHe 3a cneymnarnHocT

* ,D,OITbJ'IHl/ITeJ'IHI/I OTCTbIKN

 Harpagu n nogapsum

* [lo-gobpwn ycnosus npu
napTHLOPWU

10%

OTCTBHIKA

PACTAIINH OTCTBIIKH 3A YNEHOBETE HA
MAKAIUNHU KIIVE

BCEKW KNUEHT, YNEH HA NUKAAWNW KNYB,
MA3APYBAN 3A HAA 20 NEBA B CYNEPMAFPKETH
MAKALWNK, NONYYABA 10% OTCTBIMKA

NP CNEOBALLA NOKYNMKA.




[MporpamuTte 3a NOANHOCT

67%

‘ XKeHun

NMon3u 3a Tbproeeua - Nukagunu
* 35% OT BCUYKU KITMEHTN

* 50% o1 0bLwuna obopoT

« C 64% no-ronama cpegHa cMeTka
* CwunHa Nno3HaToCT Ha MapkaTa

« [ObnrotpanHa Bpb3Ka C KNnueHTa
 Hwucka ueHa

 AHanm3 Ha 6a3u gaHHu



B oTtroBop Ha cneuncpuniHnTe HYXAON

« CobllecTByBa Bb3MOXHOCT PUTENMMBPBLT [Aa aHraxxupa KnueHTuTe cu
MHOrO MO-CUMHO, aKo ycree Ja OTroOBOPU Ha TEXHUTE OANETUYHW, 3APaBHU
NN OTHAaCSLLIM Ce [0 ona3BaHe Ha oKonHaTa cpefa HyXau.

« KaTo nomarat Ha KNnMeHTuTe Cu Aa OOCTUrHaT 40 OHE3U MPOAYKTH,
OTroBapsLM Ha TEXHUTE cneunduyHn 3gpaBHM NOTPEOHOCTN (HanNpuMep
ype3 nHpopMauns Ha cTenaxa, Ha MH(PO-KNOCK NN OHNanH),
TbpProBUuUTE TPyNnaTt 3HAYUTENHN NPEUMYyLLECTBa.

« 3a MHOro XOpa ona3BaHeTo Ha JIMYHOTO 34paBeE € CBbP3aHO C
Oorna3BaHETO Ha OKOJIHAaTa cpeaa. T'prOBeLI,'bT MOXe Oila C€ Bb3rosi3Ba OT
TOBa, KaTO UHULMUNPa KaMNnaH 3a YNCTa OKOJIHa cpea.

ToBLEE,
TOPEUTUKH. KONTA LE BORETAT
uuuuuuuuuu

AIC'IIIHH.I'IM TH TPABBA? HIK(THIHU'IH 1I| TPIIEBI.

e T

,..-.:_.:—-" ..._T.“F

A



BmecTo ga HamanaBarte LleHuTe cu,
| Navite Ha KnneHtute cu Hewwo MoBeye.

‘ NOBABETE CTOUHOCT.

|
)
! Bnarogapsi BM 3a BHUMaHMeTO. t i
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